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If the wind will not serve, take to the oars. 

                   -Latin proverb 
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Important Disclosures 

Forward-Looking Statements 

This presentation may contain forward-looking statements within the meaning 

of the Private Securities Litigation Reform Act of 1995.   

These forward-looking statements are not statements of facts or guarantees 

of future performance, and are subject to risks, uncertainties and other factors that may cause 

actual results to differ materially from those discussed in the statements.   

For a discussion of these risks and uncertainties, please see ñRisk Factorsò and ñManagementôs 

Discussion and Analysis of Financial Condition and Results of Operationsò in the Companyôs 

Annual Report on Form 10-K for the fiscal year ended March 31, 2014 and in the Companyôs 

quarterly reports on Form 10-Q. 
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Brandywineéééééééééééé............... David Hoffman 

ClearBridgeéééééééééééé............... Terrence Murphy 

Martin Currieééééééééééé............... Willie Watt 

Permaléééééééééééééé................ Omar Kodmani 

QS Investorsééééééééééééééé.. Janet Campagna 
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Westernééééééééééééééééé... Jim Hirschmann 

Business Development éééééééé..éééé Tom Hoops 

Global Distributionéééééééééé................. Terry Johnson 

Closing Comments.ééééééééé.................... Joe Sullivan 

Agenda 



Welcome/  
Introduction 

Note: Acquisition of Martin Currie is expected to close by F3Q15 
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Monthly AUM and Net Flow Update 

ÅFixed Income outflows in July included previously announced $5.4B 

low fee redemptions 

ÅQTD AUM increase was due to positive total net flows, $7.2B in 

market appreciation, partially offset by $2.3B from an unfavorable 

foreign exchange impact 
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Actively Building a Better Legg Mason  Sept.ô12-Sept.ô13 
 

ÅRecruited key new Board 

members 

ÅImplemented Permal MEP 

ÅExtended closed-end 

fund market leadership 

ï$1.2B raised 

 

ÅClosed sale of PCM  

ÅAnnounced new Non-

Executive Chairman 

ÅMoodyôs: rating affirmed       

outlook to Stable 
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Note: Returns are cumulative since 9/30/2012 

ÅClosed Fauchier Partners 

acquisition 

ÅAppointed new executive 

leadership team 

ÅInitiated occupancy 

consolidation 

 

ÅLaunched a closed-end 

fund continuing market 

leadership 

ÅRebranding initiatives 

continue 

 



Actively Building a Better Legg Mason Sept.ô13-Septô14 

Ongoing initiatives include efficiency focus, share repurchases, distribution 

optimization, product development, and affiliate management equity plans  
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ÅWind down of Esemplia 

ÅEvolved client service 

strategy in Canada 

 

ÅClearBridge MEP 

ÅAppointed Thomas 

Hoops as Head of 

Business Development 

ÅRefinanced bank term 

loan 

ÅS&P: rating affirmed 

outlook to Positive 

ÅClosed QS Investors 

acquisition 

ÅRefinanced senior notes 

ÅAnnounced acquisition 

of Martin Currie 
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ÅAnnounced sale of  

LMIC 

ÅDisposition of 

Luxembourg Funds 

administrative office 

ÅInvesting in Global 

Distribution ï sales 

personnel & technology 

Note: Returns are cumulative since 9/30/2012 

94.0% 

52.8% 



Affiliate Growth Opportunities 

Note: Acquisition of Martin Currie is expected to close by F3Q15 
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Brandywine Global ï Who We Are 

Philosophy:      Entrepreneurial, value-driven  
           team-oriented processes  
           developed to exploit opportunities        
           in every asset class 

Financial:        $58 billion in AUM 

Management:  Chairman of Executive Board &            
           Co-Head of Fixed Income:  
           David Hoffman             
           Co-Head of Fixed Income:  
           Steve Smith                   
           Chairman of Operating Committee: 
           Adam Spector 

    

   

Overview:   Pioneers in the field of value investing in 
  both equities and fixed income,  
  internationally and domestically;  
  Brandywine Global provides innovation and 
  expertise in todayôs global marketplace 

Business:   Offers an array of equity, fixed income and 
  balanced portfolios that invest in U.S.,  
  international and global markets 

Location(s): Headquartered in Philadelphia with offices in 
  San Francisco, Montreal, Toronto, Singapore 
  and London 

Note: AUM as of  June 30, 2014 

76% 

11% 

10% 
2% 1% 

40% 

20% 

16% 

9% 

6% 
5% 3% 1% 57% 

20% 

13% 

5% 
4% 1% 

Strategy 

Client 

Region 



    Core Strategies to Drive Growth 
 

 
 

 

 

 

 

 

Product AUM($M) Description Separate 

Account 

40 Act UCITS 

Global Opportunistic Fixed income $19,763 Flagship global bond offering; multi-sector x x x 

Classic Large Cap Value $6,290 Fundamental large cap value x 

Diversified Large Cap Value $4,585 Hybrid fundamental / quant large cap value x x 

Global Opportunistic Absolute Return $3,965 Unconstrained global bond x x 

International Opportunistic Fixed Income $1,601 International, multi-sector bond x x 

Global Multi-Sector Income $239 Diversified global bonds, high income x x 

Global High Yield $330 Global high yield corporates x x x 

Global Alternative Credit $146 Global long/short credit x x x 

Emerging Market Debt $106 Emerging market sovereign & corporate debt x 

Dynamic Large Cap Value $64 Quantitative large cap value x x1 

Diversified Dedicated Mid Cap Value $2 Hybrid fundamental / quant mid cap value x 

1 Registration has been filed for the Legg Mason BW Dynamic Large Cap Value mutual fund. 

2  As of 6/30/04, net of fees   

ÅTotal core strategy AUM represents 64% of the Firmôs overall AUM 

ÅThe percentage of total assets of Brandywineôs core strategies beating their benchmark 

for the 1, 3, 5, and 10 year are 88%, 89%, 71% and 100%. respectively 

ÅOverall, 67%2 of strategy AUM is beating benchmarks for the 1-year, 90% for the 3-year, 

67% for the 5-year and 95% for the 10-year 
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  Core Strategies for Growth 
Percentile Ranking of Brandywine Core Strategies 

All data as of June 30, 2014. eVestment is a third-party, global provider of institutional investment data intelligence and analytic 

solutions.  eVestment universes are based on a set of criteria which includes qualitative and quantitative factors to create and maintain 

a comparative peer group.   eVestment collects information directly from investment management firms and other sources believed to 

be reliable and accurate. All performance information is presented gross of fees. Annualized performance rankings of the products 

versus the applicable eVestment universe as of 6/30/2014. Past performance is no guarantee of future results. 

ÅGlobal products for global clients 

ÅPartner with global consultants  

ï   Vehicle agnostic 

ÅContinue to build out investment 

talent; preserve culture 

ÅAdapt to industry change 

ï DB to DC in U.S. 

ï UCITS broadening use 

internationally 

ÅIncrease asset share in high value-

add products with performance fees 

ï Cayman fund family 

ÅBusiness planning to manage 

growth 

ÅBuild infrastructure to stay ahead of 

growth 

ÅContinue to leverage Legg Mason 

Global Distribution 
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ClearBridge Investments ï Who We Are 

Philosophy: ClearBridge believes the key to 
  long-term success is selecting 
  high-quality companies through 
  rigorous research and analysis.  

Financial: $101 billion in AUM 

Management: CEO: Terrence Murphy  
   Co-CIO: Hersh Cohen  
  Co-CIO: Scott Glasser 

Overview:   ClearBridge Investments is a well- 
  established global investment manager  
  with a legacy dating back over 50 years   

Location(s): Offices in New York, San Francisco,  
  Baltimore and Wilmington  
  

Note: AUM as of June 30, 2014 

$54.6  

Billion  

High Active  

Share 

Income  

Solutions  

$25.2 

Billion  

$21.4 

Billion  

Low 

Volatility  

Total AUM: $101 Billion  
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  Products & Capabilities    

Income Solutions High Active Share  
Low Volatility/ 

Defensive  

Å Aggressive/Multi 

Cap Growth 

Å U.S Large, Mid and 

Small Cap Growth 

Å Value Trust 

Å International Value 

Å International  

Small Cap 

 

Å Multi Sector Income 

Å Energy 

Å Dividend Strategy 

Å Global Income 

 

Å Appreciation 

Å Large Cap Value 

 

Strategies aligned with client objectives: 
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  Growth Strategies  

Build Out Investment  

Strategies that Meet  

Client Goals 

Expand  

Distribution  

Capabilities 

 Focus Strategy  

Development on Next 

Generation Products 

ÅExpand investment 

specialist team and 

internal support desk 

ÅExpand institutional 

sales and consultant 

relations team 

ÅFocus investment 

specialists on non-

U.S. client base  

ÅMaximize partnership 

with Legg Mason 

Global Distribution  

ÅMulti Asset Income 

Solutions; Yield and 

Growth 

ÅConcentrated 

Portfolios; High Active 

Share 

ÅPortfolios Focused on 

Innovation; Energy, 

Health Care, Technology  

ÅCustom Portfolios  

ÅEnvironmental, 

Social & Governance 

ÅNiche offerings 

ÅInvestment in PM 

and research talent 

ÅInternational / Global  

 

Investments for the future that leverage past success: 



  

 

 

 

 

Executive team 

Å Chief Executive Officer: Willie Watt 

Å Head of sales and marketing: Andy Sowerby 

Å Head of investment: John Pickard 
 

ÅActive equity specialists, established in 1881 

ÅBottom-up stockpicking; fundamental research 

ÅHigh conviction portfolios 

ÅRisk is dominated by stock insights, not macro factors 

ÅGlobal client base serviced by local offices; Edinburgh, 

London, New York, Melbourne, Singapore and Zurich 

Å$10.1 billion2 in AUM 

 

 

 

Martin Currie
1

 ï Who We Are 

AUM by client location AUM by investment strategy 

1 Acquisition of Martin Currie is expected to close by FQ3ô15 

2 AUM as of  August, 31 2014 ï unaudited figure.  Upon completion of acquisition of Martin Currie, Legg Mason Australian Equities 
(LMAE) with $2.5 billion of AUM as of June 30, 2014, will be merged with Martin Currie.  LMAE is excluded from  above AUM  

Page 14 



  Transaction Rationale 

ÅLegg Masonôs independent multi-manager business model is attractive 

ςAbility for Martin Currie to leverage Legg Masonôs global retail distribution platform 

ςAutonomy and brand retention within Legg Masonôs multi-manager structure 

ÅGap in affiliate range for international equities is a strategic opportunity for Martin Currie 

ÅStrong cultural fit 
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Positive feedback on the 

transaction: 

VClients 

VAdvisors 

VThe market 

VEmployees 

 



  Strong Corporate Growth Trajectory 

Page 16 Source: Martin Currie as of June 30, 2014 unless specified.  

*Unaudited figure as at August 31 2014. 

ÅMoved from loss in 2012 to profit in 2013 

ÅSignificant cash generation in 2013 

ÅAUM has grown from $7.7 billion at the end of 2012 to $10.1 billion* 

ÅCurrent won not funded $414 million* 

 

 



     Growth Strategies 
 

Focus on three key growth areas for international equities 

 

 

Å Absolute Return strategy AUM increased by 247% in four 

years to $2.6B 

Å UCITS products account for 23% of Absolute Return AUM 

Å Global Emerging Markets AUM has increased, since the 

team joined in 2010, by 416% to $1.3B  

Å Global Income  AUM has grown in two years by 71% to 

$0.8B  

Å Multi-award winning European and Japan Long/Short 

products 

Å Legg Mason brings Australian Equity capability with lasting 

growth potential 

 
 

 

ABSOLUTE RETURN 
Asia Long-Term unconstrained 

European Long/Short 

Japan Long/Short 

EQUITY INCOME 
European Equity Income 

Global Equity Income 

Securities Trust of Scotland 

 

Typical Martin Currie 

portfolio: 

Å High active share 

Å Short stock list 

Å High conviction 

Å Bottom-up 

UNCONSTRAINED 
Global Emerging Markets 

Global Alpha 

Japan Alpha 

 

Source: Martin Currie as of  June 30, 2014. 
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Most investors are underweight international equities;  

working with Legg Mason, we can help change that 



Permal ï Who We Are 

Philosophy:   Seek superior risk adjusted returns 
through manager selection, tactical 
and strategic asset allocation 

Financial: $20 billion in AUM 

Management: Chairman: Isaac Souede    
CEO: Omar Kodmani 
Co-CIO: Rob Kaplan 
Co-CIO: Clark Fenton 

Overview:  One of the oldest, at scale alternative asset 
management firms, with over 40 years of experience 

Business: Global multi-manager absolute return investing for 
institutional and private wealth clients  

Location(s): Principal offices in New York and London, with eight 
additional locations globally 
 

Risk Management 
& Monitoring 

Portfolio 
Construction & 
Asset Allocation 

ï Access to managers 
and ideas 

ï Extensive manager 
relationships 

ï Qualitative  and 
Quantitative 
assessment 

ï Operational due 
diligence 

Manager Search & 
Due Diligence 

ï Optimal mix of managers 

and strategies 

ï Analysis, discipline and 

experience 

ï Top-down analysis - 

Strategy allocation 

ï Bottom-up analysis - 

Manager allocation 

ï Manager monitoring 

ï Portfolio monitoring 

ï Business risk monitoring 

ï Risk Committee Reviews 

Note: AUM as of  June 30, 2014 

Investment process 
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  Products & Capabilities 

Å 24 established fund range:   

- Covers the liquidity spectrum: daily to two-year lock-up  

- Across geographies: global, regional, single country  

- Across strategies: fixed income, macro, equity long/ short, emerging 

markets, event driven 

Å Separate managed accounts for customized client mandates  

Å PMAP - a leading ñbuy-sideò managed account platform 

Å Private Equity secondary investments 

Permal Fund  

HFRX Index  

Market Index 

Flagship strategies (01/01/2000-6/30/2014):   

1 Performance since fund inception of 4/30/04. Strategies included in chart represent 52% of AUM. 

Past performance is not a guide to future results. See the Important Information page for risks and performance disclosures.       
Source HFR data: Hedge Fund Research, Inc. (HFR). 
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  Growth Strategies 

Strategic  

Diversification Into  

Other Alternatives 

 Customized  

Solutions  

For Institutions 

 Liquid Alternatives  

For The  

Retail Market 

Å Deepen existing client 

relationships  

Å PMAP a differentiated 

tool for generating alpha  

Å Expand client list in 

sovereign, public 

pension fund and 

insurance segments 

Å US 40 Act  

Å UCITS for Europe/ Asia  

Å Partnership with Legg 

Mason distribution 

Å New hedge fund areas: 

ï Co-investments  

ï Emerging managers  

Å Other alternatives: 

ï Private equity  

ï Real estate 

ï Credit  
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Overview:  Designs innovative solutions within a quantitative 
framework.  

Business:   Manages Multi-Asset Strategies, Liquid 
Alternatives, Customized Solutions, and Equities 
across Developed and Emerging Markets 

Location(s): New York and Boston 

QS Investors ï Who We Are 

Philosophy: Investment opportunities are best 
captured through an intuitive systematic 
process that combines investor behavior 
and fundamental research 

Financial: $15 billion AUM and $102 billion AUA* 
 
Management: CEO: Janet Campagna   

President: James Norman 
 CIO: Rosemary Macedo 

 

*Includes AUM of Batterymarch and LMGAA which are being integrated into QS Investors over time.  AUM excludes $5.5 billion in 

AUM subadvised by other LM affiliates.  AUM and AUA as of June 30, 2014 

Diversification 

Investor Behavior 

Adapt Dynamically 

Uncover and Budget Risk 
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Intuitive Systematic 

Process 



         Recent Progress 

ÅSuccessfully integrating Batterymarch and LM Global Asset Allocation 

ÅClient retention 

ïProactive client retention program 

ïHigh retention rate across all platforms 

ÅNew organizational structure reflects breadth and depth of ñnewò QS   

ïCombines a broader and complimentary set of investment ideas  

ïAdded resources across investment solutions 

ÅRobust pipeline and flows 

ïFlows remain strong  

ïLargest pipeline since inception of firm  

Page 22 



                Growth Strategies 
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Leverage Strong  

Reputation  

and Relationships  

 Capitalize on Key 

Investment Trends 

 Leverage  

Legg Mason 

Global Distribution  

Å Next generation products 

ï Alternative beta exposures 

ï Managed Volatility 

ï Equity Strategies:   

Á Global 

Á Non-US Developed  

Á Emerging Markets 

Á  US 

ï Outcome orientated strategies: 

Á Customized Benchmarks 

Á Multi-Asset Strategies 

Á Target date and risk targets 

Á Liquid Alternatives 

Å Focus strategies  

ï Identify 

ï Educate 

ï Market 

Å Develop deeper advisory 

relationships 

Å Grow institutional 

business  
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Royce & Associates ï Who We Are 

Philosophy: Bottom-up stock selection process 
  with an emphasis on risk 
  management 

Financial: $38 billion in AUM 

Management: Chairman & CEO: Chuck Royce
  President & Co-CIO: Chris Clark                                                                            
  Co-CIO: Francis Gannon 
   

Overview:   One of the industry's most experienced  
  and highly respected small-cap value 
  investment managers. Founded in 1972.  

Business:   Equity advisor specializing in smaller- 
  company portfolios managed with a 
  disciplined value approach for the  
  long-term time horizon  

Location(s): New York-based 

Note: AUM as of June 30, 2014 

88%

3%

9%

US

Europe

Rest of the
World

Total AUM by 

Geography 



  Investment Approach 

Fifteen featured funds each with a specific investment orientation including: 

high quality, dividend-paying, focused, micro-cap and international 
 

Å  Focus on managing risk 

ïWe believe that paying attention to risk enhances long-term returns 

Å  Absolute value orientation 

ïUse a business buyerôs orientation as opposed to a ñWall Streetò research approach 

Å  Long-term investment horizon 

ïSeek to exploit inefficiencies created by short-term price volatility 

Å  Bottom-up approach 

ïFocus on stock selection driven by our rigorous, multi-tiered research process 

Å  Benchmark and style agnostic 

ïSelect securities from the entire small-cap universe predicated on their absolute value, without regard 
to benchmark weightings 

Å  Deep domain knowledge of investment universe 

ï40+ years of exclusive focus gives us a comprehensive understanding of the smaller company space 

Å  Consistent application 

ïApply investment approach regardless of market movements and trends 
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   Growth Strategies 

ÅLeverage key market trends:  

ïResurgence in performance for active management 

ïLower stock correlations lead to qualitative differentiation among companies 

ïChallenging performance pattern spurred by quantitative easing and zero 

interest rate policy has begun to moderate 

ÅNew products and market zones 

ïInternational/global small-cap funds ï multiple product offerings 

ïSmid/mid-cap space ï capitalize on domain knowledge of premier small-cap 

companies 

ÅMaximize strength of LMôs global distribution and investment partners 

ïContinue to invest in distribution talent 

ÅContinuous focus on attracting and retaining the best people 
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Western Asset Management ï Who We Are 

Philosophy: Long-term value-oriented focus. 
Team approach to portfolio 
management combines the 
unique insights of dedicated 
country and sector specialists   

Financial: $455 billion in AUM 

Management: CEO: Jim Hirschmann  
  CIO: Ken Leech 

Overview:   One of the worldôs leading and largest  
  fixed income managers.  Founded in 1971. 

Business:   Singular focus on active global fixed income 
  management; deep expertise spanning both 
  taxable and tax-exempt portfolios 

Location(s): Pasadena-based; nine offices around the globe 

Note: AUM as of June 30, 2014.  

Á Alternatives 

Á Credit 

Á Currency 

Á Emerging Markets 

Á Government 

Á Limited Duration 

Á Long Duration 

Á Total Return 
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Global Breadth and Local Depth 
 

AUM in USD (billions) ï as of 06/30/2014 (excludes AUA). Rounding may apply. 

* Satellite office used by Singapore employees 

Singapore 
Managed = $ 4.7 

Serviced = $12.3 

Total Staff: 22 

Investment Professionals: 5 

 

New York 
Managed = $176.5 

Serviced = $124.1 

Total Staff: 90 

Investment Professionals: 22 

London 
Managed = $40.0 

Serviced = $30.8 

Total Staff: 66 

Investment Professionals: 16 
Tokyo 
Managed =$  2.0 

Serviced = $37.6 

Total Staff: 27 

Investment  

Professionals: 5 

Melbourne 
Managed = $18.2 

Serviced =  $  3.3 

Total Staff: 17 

Investment Professionals: 5 

 

São Paulo 
Managed = $14.9 

Serviced = $13.3 

Total Staff: 64 

Investment Professionals: 18 

 

Pasadena 
Managed = $200.5 

Serviced = $162.6 

Total Staff: 546 

Investment Professionals: 52 

Dubai 
Serviced = $72.8 

Total Staff: 1 

Hong Kong* 

Countries: 8 (9 offices) 

Total Staff: 833 

 Investment Professionals: 123 

       Products & Capabilities 

ÅBroad array of fixed income solutions in virtually any currency 

ÅTop-down macro and bottom-up credit capabilities 

ÅConsiderable depth and scale of resources 

ÅPorting of investment ideas and products 

ÅStrong risk management 

ÅAbility to adapt and evolve 


